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Overview & Agenda 

ÅCapital Markets Overview 

ÅConsolidation (M&A and Recapitalization) 

ÅDiscussion about: 

ïChanges in Funding 

ïFunding parameters for various investors 

ïProcess and Tips 

ÅQuestions 
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Funding ς US Challenges 

Quantity 
of: 

What is a CEO to do? 
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Capital Markets Overview 
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Current State of MedTech Funding  

Medical technology industry is steadily 
recovering from recession with investments and 
deals on the rise.   

ÅInvested capital in US rose 37% from 2009 to 
2010  

ÅIPO activity rebounded slightly  

ÅVenture capital declined 15% between 2009 
and 2010 and continues to decline in 2011 

ÅEmerging companies face challenges 
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Pace of Medical Technology M&A activity in 2011 is 
rebounding  

ÅEarly stage companies accounting for majority of 
activity  
 

ÅValuations have decreased from 2010 levels  
 

ÅStructured transactions (minority investments and 
earn-outs) remain prevalent for pre-revenue and 
early stage deals 
 

 


